
In Daily Work’s experience with clients, it typically requires searching 
through hundreds of job leads to identify a list of twenty targeted         
potential leads and then submit 10 applications which result in two      
interviews and finally one job placement. In essence this is a 10-1 ratio 
of applications submitted to securing a job. For example, in September 
and October 2008, Daily Work pursued 200 job leads for clients,        
submitted 118 applications, scheduled 22 interviews and placed ten 
people in employment. Daily Work accomplishes all of this in a           

cost-efficient manner. Over the last two years, Daily Work’s average cost to successfully 
place and support a client was $956. 
 

After placement, Daily Work continues to support clients to maintain their advancement and    
continue moving to fiscal self-sufficiency. 
 
 
 

 

Job 

100 
 Job Leads 

10  
Applications 

Retention 

FINANCIAL 

STABILITY 

2  
Interviews 

Advancement 

 
                              

 

DAILY WORK 


